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SOMETIMES, ANGELS ARE
JUST ORDINARY PEOPLE WITH EXTRAORDINARY HEARTS.
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Angel is a story of love, loss, hope, and

self-discovery. It follows a journey of a girl
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who learns that even in the darkest moments,

there is a light that guides her back to

herself and to the people who truly matter.
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A JOURNEY OF DREAMS,
DISCOVERY AND DESTINY

anet

—— @

- }iﬁ' =

Tahar is not just a name; it’s a story of
resilience, hope, and the relentless pursuit
of dreams. This book takes you through
a journey of self-discovery, challenges,

and the moments that shape a person’s
destiny. It is a reflection of life’s battles
and the triumphs that define us.

Every struggle has a story.
This is Tahar’s.
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8.5 x11in. - Paperback | 0.39 inch (alculated 170 pages)

ARE YOU A FINANCIAL ADVISOR
STUCK CHASING CLIENTS ONE AT A TIME?

Most financial advisors are caught in a trap, trading time
for money. They struggle to find new clients and grow their
practice because their primary method of growth is linear.

“The One to Many Advisor” changes all that.

This groundbreaking book introduces a proven system for
multiplying your impact and scaling your business without
sacrificing your life.

You will learn how to:

- Transform your practice from one-on-one sales to
leverage "One to Many" presentations.

- Create a scalable marketing engine that attracts your
ideal clients.

- Reclaim your time to focus on high-value activities and
strategic growth.

- Achieve more income and greater influence than you ever
thought possible.

If you're ready to stop trading hours for dollars and start
building an empire, this book is your roadmap.

Terrance McMahon ISBN 978-1-bHD95-257
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The System That Maximizes Your Time and
Anappointments for More Money and Impact

Terrance McMahon




