Why Generating Leads for a Debt Relief Company has to Come from the Right Source or you Lose Big


What you’re about to read may strike fear in the heart of a debt relief company. Driving leads for any company is a challenge, especially start ups and and small businesses. In fact, lead generation is one of the number one ways a company will fold. But generating leads for a debt relief company can be the most difficult challenge. Here, we’ll explain why pinching a penny and looking for the most inexpensive avenue to generate high-quality leads is killing your company.

What Constitutes a High-Quality Lead?

A high-quality lead is one that has all the qualities that will provide a top ROI. If not, you’re in trouble. So, what are those qualities in the case of generating leads for a debt relief company? Here they are: 

1. They have $10,000 or more in debt.
2. They have missed payments and need help right now.
3. They have a lower than the median income: that is not required but it helps.
4. They have no one that can bail them out.
5. People who have expenses that exceed their take home pay
6. They must prove they are able to pay back into a debt relief fund on a month to month basis

What is considered the right place for generating leads for a debt relief company?

There are several aspects to look for generating leads for a debt relief company. There are systems that are put in place that insure you’re getting a quality list to work from. Here we’ll talk about the places that the debt companies that lose big go to find leads. Then we’ll get into the option that the winner’s circle chooses and why you should too.

The Losers Club:
This is a place where you find companies of all kinds buying recycled lists of leads. Sure, you’ll be told they’re warm leads and in your excitement, you may even spend money hiring call center staff to hit these leads. Then, the inevitable happens; you hit the wall. In a panic you start running through that list as fast as you can hoping it will get better. When you look at the stats they don’t lie.  Pockets of that once gargantuan list are broken up into bite sized pieces of nothing. Here’s a quick list of where most of that list will look like:

1. List Abuse: This is the number one complaint; list abuse. This means the people you called are complaining, sometimes violently that you have already called them. You scratch your head and think, wait a minute, I just got this list! That’s right, it’s a new list alright, but only to you. The last guy that had it, wore it out. In fact, some of these so called warm lead lists, cooled off 5 or more companies ago, so much so it should have icicles on it. This is a serious problem because you may have sunk a ton of cash into that list with the thought of recouping and getting valuable ROI. So, instead of a warm list, you got a hot mess and a lot less money with salaries to pay.
2. Dead Leads: This is what happens when you are the last company that gets this list. It becomes a cold case scenario. It’s gone past the part where everyone on it has been called before. Now, you’re getting people that are with another company or program because they just sold you a list that has already been closed on. Yeah, you might be able to lure a few people away but typically, when it comes to people’s money and intimate information, they’ll stay with who they trust and in the debt relief business, it’s hard to gain trust to begin with. So many scams are about and when you start selling to an already sold person, rest assured they’ll be suspicious at the very least and annoyed at the most.
3. Unqualified Leads:  You know as well as we do that not everyone that has debt is qualified. The aforementioned short list of qualifications must be used to vet the people that get on the list in the first place. Believe it or not  you may have bought a list from some popup that asked if the person who clicked on it and filled out the form needed help with their debt. The problem is, that’s as far as the vetting went. So, again you’re stuck with a bad list.

Where the “right” place is to be generating leads for a debt relief company: The Winners Circle

Now we can with confidence tell you where the right place is to generate high-quality and effective leads to your debt relief company is. It’s in the word so many of you hate to hear; marketing. Yes the M word and we’ve heard all the excuses as to why you aren’t spending the money on good marketing systems that professionals in the field possess. Below, are several reasons you should be using a professional that knows the niche you’re in to not only market your company but build your brand for a strong and long lasting client base. The problem with the aforementioned lead generation method is that it’s built for short term. So, why go that rout when your business is not short term?

Why you Should be Generating Leads for a Debt Relief Company using Marketing:

 Most of the time, debt relief companies feel that they have to work in the business so much that they have zero disposable time and income to sit behind a computer and market. However, when you compare the losses from not doing so, you’ll find they outweigh the gains in the long run and this is why so many fail.

Here’s the reason’s why a marketing company should be your prime investment over any list you can buy:

1. A marketing company will concentrate on SEO and social media along with other types of lead generation that targets the type of person you need.
2. They will set in place both a manual and automated system that’s geared to hit the absolute target and prefilter them.
3. They will set in place a manual and automated system that will requalify them. 
4. They will use the correct up-to-the-minute SEO practices to consistently keep you at the top of trending search. You want the people searching now and what terms they use. You don’t have time to keep up with that. 
5. They will perform split tests to find out what dynamic is responding to what baiting and how profitable and useful those dynamics are. 

These 5 practices, along with many , many others will, in fact, bring you a fresh list for generating leads for a debt relief company that will be on target and deliver ROI in a way you’ve never seen before. The best part of it is that you won’t be gambling your business on having a lucky list. It’s not a casino and it can’t afford those losses. With marketing, you’ll have ROI with skill and time investment, not luck.  
